
ABOUT MARK LEBLANC
Speaker, Author, Entrepreneur, Philanthropist, Publisher, Pilgrim

BOOK MARK TO SPEAK TO YOUR MEMBERS, CUSTOMERS, TOP PRODUCERS, OR PREFERRED CLIENTS.

Little did he know at 21, how inspired he would be by his 
employer’s words, “You don’t have the work ethic to make it in 
your own business.” Just six months later, Mark would venture 
out on his own and never look back. 33 years later, Mark shares 
his expertise on how to grow a business via, nine best practices. 
LeBlanc regularly speaks from 30 minutes to a three-day 
business development retreat or anything in between.

Mark LeBlanc is the architect of a unique business 
development philosophy that zeros in on the core issues that 
small business owners face on a daily basis. He has given over 
1,000 presentations and 140 weekend, business development 
retreats referred to as the Achievers Circle. Please call Mark if 
you have a small team, mastermind group or a twenty-group 
of business owners.

His nine best practices centered on money, focus, and 
marketing, including the relevant prep steps, will provide your 
people with what they need to do, now to elevate their business. 
Small business owners and leaders of all types can create a 
turning point in their business and develop a foundation for 
true, business growth.

He is the author of Growing 
Your Business and Never Be 
the Same. Never Be the Same 
was inspired by walking 
the 500 mile, Camino 
de Santiago trek across 

Northern Spain in 2008. Mark went back and walked 
the Camino a second time in 2014. Presentation attendees get 
engaged with his best business practices and often captivated 

by the stories and inspired by the lessons learned walking over 
1,000,000 steps in 30 days. Not once. Twice.

Book him to deliver his signature keynote address, and bring 
him back to conduct his flagship business development seminar 
based on his new book, Growing Your Business When YOU Are 
the Business. His latest book is slated for release in 2016.

LeBlanc has been sponsored by Siemens Hearing Division to 
speak in 13 cities to their preferred clients. Sun America Mutual 
Funds sponsored Mark to speak to a top producers’ group for 
Smith Barney. J.P. Morgan Chase Bank booked Mark 15 times in 
front of key prospects and customers in 15 major markets across 
the United States. Lee Hecht Harrison, a major international 
outplacement firm had Mark speak 12 years in a row to executives 
on how to think, act and search like an entrepreneur. 

The National Association of College Funding Advisors 
booked Mark four years to speak to their financial advisors in 
a specialty market within financial services. Mark spoke at the 
Connections Conference in Chicago five years in a row and 
is scheduled for a six appearance in May. Too numerous to 
mention, trade and professional associations continue to bring 
Mark in for special events directed at adding value for their 
members and attracting new members. 

“What you do everyday is more important than 
what you do once in awhile.”

MARK LEBLANC

“Your keynote was awesome. I was impressed by the fact that you stood in one spot and still managed to draw the entire crowd in and 
include the whole audience. I think your message is bang on and was impressed that you took the time to add some “local” content.

Darrell ross

WHEN YOU ARE 
THE BUSINESS



DISCOVER THE 9 BEST PRACTICES 
Learn the one skill you need most in order to grow your business.
   Sharpen Best Practice #9 and you will create relationships for life.

Make this practice a way of business and watch your revenues soar!
   Execute Best Practice #1 and build a strong foundation for your success.

If you have ever had a day get away from you, you may want to start here.
   Develop unstoppable momentum when you master Best Practice #4.

Is each day a Thanksgiving meal with too much on your plate?
   Turn your to-do list into a will-do list with Best Practice #5.

Wondering what your greatest business asset is and how to leverage it?
   Eliminate 2 deadly sins in business by developing Best Practice #7.

Is balance really possible between your home and work life? Yes.
   You can build your business and get your life back with Best Practice #3.

The life force of any business is a consistent stream of new prospects.
   Implement Best Practice #6 and get your telephone to ring.

If you do this right, it will enhance your marketing plan in a big way.
   Make the internet work for you with Best Practice #8.

Start this and stop that by making better decisions, big or small.
   Best Practice #2 will help you make smart decisions everyday.

In 1983, a banker in Saint Cloud, Minnesota, with a soft spot in his heart for a 22-year-old kid, 
made a loan of $3,000. With the money, Mark launched his dream. Every year, through his 
foundation, Mark presents one to three grants of $3,000 to kids (under 30) with a dream.

Today, Mark speaks 70 times per year and maintains an active book of 70 coaching clients. 
He is the founder of Y.E.S. or Young Entrepreneurs Succeed, a Mark LeBlanc Foundation 
that supports aspiring and emerging business owners. He is the creator of a Select Coaching 
Network of business coaches. He is the Chairman of the Board and co-founder, along with 
Henry DeVries, of Indie Books International. Indie Books is based out of Southern California. 

On a personal note, Mark is a terrific uncle to his nieces and nephews. He calls his dad every 
day and his mom is a small business success story of her own and his true inspiration. He is 
married to Ann and they live in downtown Minneapolis. Mark and Ann always have room 
for guests at their dinner table. They are planning a return trip to Spain to walk the Camino 
de Santiago in September, 2017. Mark’s next book on the Camino, The Return to Santiago — 
There Was One More Thing to Learn, will be released in 2016.

For availability and booking 

information, please contact Kylie 

Strem by calling (612) 339-4890 

or sending an email to:  Kylie@

GrowingYourBusiness.com.

Kylie can assist you with Mark’s 

calendar information and provide 

you with any tools or materials you 

may need in promoting Mark for 

your event.

If you need to reach Mark LeBlanc 

directly, please call the bat phone 

at 612-860-9138. If he is speaking 

or traveling, he will respond 

as quickly as he is able to. His 

direct email address is: Mark@

GrowingYourBusiness.com.

“Mark hit it out of the park with his newest book. It is the one book every 
business owner will want to keep on their desk and refer to it again and 
again. Count me a fan.”

Henry DeVries, Ceo of inDie Books international


